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Picture this:  Laying in a hammock on the a white sandy beach with palm trees all around you and a ice cold pina colada in your hand.  After a tranquil day at the beach, you decide to get a back massage, where every tight muscle in your body becomes relaxed.  As the day comes to an end, you go back to your beach side property home and fall asleep to a good book.  This is type of life style I hope to lead when I become one of the top real estate investors in my field.  
Ever since I was a little kid, I loved the idea of owning and selling property.  My brother and I used to play Monopoly all the time.  No matter how hard my brother tried, he just couldn’t beat me at that game.  When I was in High School, I had a teaher who did real estate investing on the side.  He would drive to work everyday in a Ferrari.  I wanted that Ferrari and I wanted to have the freedom he had in his life because of all the money he made.  

After my mission, my dad and I invested in a repossessed home in our neighborhood.  We bought it for a low price and was able to fix it up and sell it for a big profit.  At this point in my life, all I could think about was real estate.  I took some classes at the community college and read as many books as I could about the subject.  Investing consumed me.  I decided that for right now I will just forcus on getting my degree, but after I graduate I am going to start heading for my dream.  Nothing will be better than traveling from state to state, looking for the perfect property to buy.  The great thing about real estate investing, is that you don’t have to sit in an office all day long.  Also, you can make your own hours because you don’t work for anybody.  This job will provide me with the freedom that I need to spend time with my family and to travel the world.  There is a lot of investing strategies that are risky.  One of my best friends lost a couple hundred thousand in the Stock Market.  Real estate investing is one of the safest types of investing one can venture in.  My goal will be to retire before I am 40 years old with enough money to help people and be with my family.  I know that I will be able to accomplish this goal.  I think it is true when people say that you can accomplish anything you set your mind to.     

I had the opportunity to interview a successful real estate investor named Jeff Gamett. Mr. Gamett is a 32 years old. He has a wife and three kids.  He does most of his work in Florida and Texas. He makes most of his money buying preconstructed condos on the coast of Florida.


My first impression of Jeff, was a lot different than the way I perceived him after our conversation.  We as a society, cling to our first impressions of people.  Social Scientists call this “the halo effect” (Adler, Proctor, Towne, 114) For example, in the employment world, “interviewers typically form strong impressions of candidates in the first few minutes after meeting them.”(114)  Mr. Gamett approached me wearing a pin-stripped suit with a dark red tie that screamed power.  His blonde hair was styled perfectly and his athletic build gave off an aurora of power.  I was very intimated.  Everything about this guy said success and arrogance.  I didn’t want to talk to this guy.  He seemed so self- absorbed.  My opinion of him was about to change rather quickly.   
During the two hours that I talked to him, I was able to use the perception process to not only understand how to succeed in real estate, but what type of character and determination it takes to survive in the business world.  In talking with Jeff, I was able to identify his communication patterns and see how he dealt with people and situations in his real estate transactions.

The second step I used in our interview was the selection process.  “Selection is the impressions that we will attend to.”( 93) Stimuli that is intense normally catches our attention.  We tend to notice the brighter and louder things of life.  “We are more likely to remember extremely tall or short people and why someone who laughs or talks loudly at a party attracts more attention than do quiet guests.” (93)   Mr. Gamett and I had our interview on a golf course on a Monday afternoon.  I was able to see him perform some of his deals over the phone while we were playing.  I noticed that he was very aggressive.  While he was on the phone, he seemed very confident.  He knew what he wanted and made sure the person on the other line carried out that duty.  As we communicated, I noticed that he was a man of great optimism.  He never said anything negative and always knew that things would work out.

The second step I used was organization.  “Organization is when you arrange your environment in a meaningful way.” (94)  Organinization is an important part of the communication process.  “Certain speech can suddenly stand out from a babble of voices.” (94) I had heard that Jeff Gamett was an arrogant and ruthless man. While talking with him, certain words that he said would stand out that communicated to me that he was a kind and giving man.  For example, he told me about how helping the community was important to him and how all the success that he had was all given to him by the Lord.  I did not view Jeff in the same way that others viewed him.  On page 94 of “Looking Out Looking In,” there is a picture of what could be either a vase or two twins.  When I looked at the picture, I saw a vase.  I showed that same figure to my roommate and he saw two twins.  Jeff gave me great advice and tips on how to make money in real-estate.  I could tell that he actually wanted to help me.  I perceived him in a totally different light than others saw him.  

The third step I used was interpretation.  “Interpretation plays a role in virtually ever interpersonal act. Is the person who smiles at you across a crowded room interested in romance or simply being polite?” (99)  Every word that came out of Jeff’s had to do with making money.  At first, I interpreted this behavior as arrogance, pride, and vanity.  I thought that all he cared about was how much money he was making.  Through the interpretation process, I realized that he just wanted to help me and wanted to make enough money so that he could help people and spend more time with his family.  


During our interview I was able to identify mine and Jeff’s communicational patterns.  I noticed that I was communicating to him using the convergence style.  “Convergence is when one adapts his speech style to mathc that of others.  When communicators want or need approval they often adapt their speech to accommodate the other person’s style, trying to say the right thing or speak in a way that will help them fit in.” (184)  I noticed that I was using a  lot of real estate terms while talking to Jeff.  I wanted him to think that I knew a lot about investing.  Mr. Gamett was using a lot of big words and sounded extremely educated.  I just wanted to fit in.  I noticed that Jeff was speaking with the language of resspnsibility.  Everything that he succeeded in or failed at was because of something he did or didn’t do.  He never blamed his bad investments on anybody.  I feel like sometimes in my life, I blame others for my mistakes.  After talking to Jeff, I realized that I need to use the language of responsibility more in my life.  I am going to use “I” statements more in my vocabulary and the way that I think.  

  
Questions
1. How did you get where you are today?

2. How much money do you make a year?

3. How much schooling did you accomplish?

4. Is this a risky profession?

5. How is the real estate market right now?

6. Is the market going to stay hot for a long time?

7. When do you plan on retiring?

8. What made you want to be an investor?

9. How do I start?

10. Will an internship help me?

